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B2B SOCIAL SELLING AND
INFLUENCING?

DEVELOPING STRATEGIC RELATIONSHIP ONLINE  AND
DOING BUSINESS OFFLINE
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AGENDA
Why is Linkedin Social Selling critical?

What is Linkedin Social Selling?

What are the benefits?

How does it work?
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There are 58
million

companies on
Linkedin

4 out of 5 people
on Linkedin drive

business
decisions

Companies that post
weekly on Linkedin

see a 2xhigher
engagement rate

40% of surveyed
marketers indicated

it was the most
effective channel to

drive high quality
leads

77% of content
marketers say

Linkedin produces
the best organic

results 
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Sales People with a Linkedin presence
have 45% more sales opportunities

Resources in LinkedIn and Sales Navigator 

Connections
Can see what you post
and you can see what

they post to the
LinkedIn feed.

Messaging
FB messenger style

communication with your
connections that is free –

this is different to
Inmails.

Inmails
30 a month. Credited

back if you get a
response (Even if that
response is negative,
e.g. no thanks or not

interested).
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78% of salespeople using social selling
perform better

31% B2B salespeople say social selling
help them build deeper relationship
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BUILDING YOUR PROFESSIONAL BRAND
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BUILDING YOUR PROFESSIONAL BRAND



STEP 2
FIND YOUR
PROSPECTS

USING SALES
NAVIGATOR?

Commercial in Confidence © 2022. All Rights Reserved.



Commercial in Confidence © 2022. All Rights Reserved.

Potential Prospects
as targeted by your company



STEP 3
START

CONVERSATIONS
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ADDING

VALUE BY
SHARING
CONTENT
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ARTICLE POSTS

IMAGE POSTS
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CAROUSEL POSTS NATIVE VIDEO POSTS



POLLS
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UGC



STEP 4
SETTING

MEETINGS &
APPOINTMENTS
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ABOUT MEETING ACCEPTANCES
Thanks for connecting with me Mandy, I hope my network offers some value.
I'm always interested in knowing my LinkedIn connections better and
considering we are both based in Melbourne, I would normally suggest a catch
up over a coffee to share insights and experiences. 
However, due to the current situation, perhaps I could interest you in a virtual
coffee over a video conference instead? Let me know your thoughts... Chris

Thanks Chris, sounds good! Shall
we book something in next week?

Hi Mandy, great to hear back from you and
happy new year! Is there a number and email
one of my team members can reach you on to
book something in our calendars?

Thanks Chris, sounds good! Shall
we book something in next week?

Wish you a very happy new year… My
email address is
Mandakini.khanna@abc.com.au. Look
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AUSTRALIA/NEW ZEALAND
Connection Acceptance = 30%-40%
Meeting Acceptance = 15-20%
Response Time (In Days) = 5-9
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SUCCESS STORIES
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41 curated Linkedin posts
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19 curated content- Aug to Oct 2021
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LUCKY DRAW
WINNER




